CASE STUDY
CUIDED RECRUITMENT

Sciatica Recruitment Success

BACKGROUND

SubjectWell onboarded a sciatica study as recruiting began. With strong initial referral volume and faster than anticipated
randomizations, the sponsor opted to extend the contract with some changes to the pre-screening questionnaire. After
IRB approval, SubjectWell's trial management team updated the screener to further clarify a patient’s bilateral leg pain,
previous back surgery, and patient willingness to discontinue current medication. As a result, the site screening pass

rate improved by 20%. In the end, after three contract extensions and a surge in randomizations, SubjectWell made a
significant contribution to the sponsor’s total enrollment, ultimately reaching LPI one month earlier than planned.

STUDY: Oral Medication for the Treatment of Neuropathic Pain Caused by Lumbosacral Radiculopathy

Phase and Status Phase Il

Original contract for 15 randomizations — Final contract for 38 randomizations,

St after three extensions.
Recruiting Timeline 13 months
Referrals 2,330
Randomizations 37
= 121
Three 44% of Referrals were Delivered 33% of all
Conract Extensions Patients of Color Randomizations

SubjectWell empowers the largest direct patient access marketplace, connecting patients with relevant clinical trials and
market-ready treatments. With the largest patient reach and tens of millions of patients in our marketplace, coupled with
flexible recruitment campaigns, SubjectWell supports your study design for any therapeutic area across the globe.
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